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What is MYM?

• MYM is a fully integrated channel program covering 
products, training, marketing, & technical support

• A three-tier program provides a basic framework for 
the business support best suited for your organization 
b d   t t  il bl   d based on revenue targets, available resources and 
market reach

• Partners that achieve their targets (revenue & • Partners that achieve their targets (revenue & 
dedication) are rewarded with incentives/rebates at 
the end of the fiscal yearthe end of the fiscal year



What’s New in MYM 2007-08 ?

• New model: Not more than 90% of your target should 
be achieved with one product

• Focus on delivering value-add to all our products
• Increase in training sessions (on-site & locally)
• e-Learning platform (with Mediasite & Bridgit)



Who is it for?

• MYM is designed for system integrators & 
product resellers targeting vertical markets such 
as:
Education Business 
Hospitality Retail 
Large Venue Health Care g
Residential Rental 
Public Sector Command & control , security, y



Tier Achievements

• Blue Partner 
– Blue partners are typically newcomers to the MYM. Intmark has a robust support 

structure to help build their AV business and take it to new performance levels.
• Gold Partner 

– Gold Partners have typically built a successful track record in the AV industry, yp y y
demonstrated through their turnover performance and commitment in training and 
services. Gold Partners enjoy enhanced benefits including access to internal Intmark 
resources such as sales and marketing information, tools, and support.

• Platinum Partner 
Pl i  P  d li  i l l   h i   d d  – Platinum Partners deliver exceptional value to their customers and demonstrate 
high levels of expertise in the AV industry, consistently achieving revenue targets 
and attaining a high level of customer satisfaction. Intmark provides Platinum 
Partners the richest benefits, including extensive access to marketing, sales and 
technical resources with an added focus on joint business planning  Market technical resources with an added focus on joint business planning, Market 
Development Funds, qualified leads and priority response time. 



Program Benefits

• Mutual profitability 
• Joint optimal growth 

P t  tifi ti  • Partner certification 
• Product specialization 
• Volume rebates 
• Marketing Development Funds (MDF) 
• Sales and service leads 

I k Ch l P  b   • Intmark Channel Partner website access 
• Demo equipment discounts 
• Partner recognition Partner recognition 





Accreditation

• Product Specialization
• Certification Levels

– Certified Product Specialist 
– Certified Technology Specialist

• Delivery Methods
– Via e-portal (Mediasite) 

Vi  B id i  – Via Bridgit 
– On-site (Intmark Campus or customer site)* 



Certification

Blue Certified 
Partner

Gold Certified 
Partner

Platinum Certified 
Partner

Product Brief (over Bridgit) Free Free Free

Certified Product/Sales Paid 1-2 specialists 3-4 specialists
Specialist

a sp c a sts 3 sp c a sts

Certified Technology/Technical 
Specialist

Paid 1 2 specialists













You & Intmark – Empowering Partnership

• Approaching the convergence technology industry requires 
support and expertise which only channel partners can provide

• With this in mind, we created the Intmark MYM Program to 
reflect the needs of our partners today and in the future
W  b li  i  h   f hi• We believe in the power of partnership

• AV is a dynamic and fast changing industry where solid 
partnerships and alliances are keys in establishing the leadership p p y g p
position today



Thank you!

www.intmark.net/mymy


